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» Basic Skills for International Negotiations 5 : 1 ﬁ%
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A + Language Skills for Int'l Negotiations (ZHIEAH E5d) 3 2 1
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+ Understanding Intl Agreements & Contracts 3 5 i
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+ Simulated Bilateral Talks (ZXFeiAt A% 21 A|H) 3 1 2 ]‘EH
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